SUBJECT INDEX 


January through December 1979 


ADVERTISING 

Answering Those Contact Lens Advertisements, April, 75 

Contact Lens Advertising: Meeting the Monster Head-On, 
October, 65 

Eyeglasses II: F.T.C.’s Latest Probe, October, 31 

F.T.C. Probes Pearle Vision Centers, March, 43 

Marketing In Optometry?, July, 25 

Marketing In Optometry: The Five Faces Of Promotion, 
September, 75 

Testing Eyes Via TV, March, 35 


A.O.A. CONGRESS 
Optometry Goes To Anaheim, May, 41 


ASSISTANTS 

Do Your Aides Measure Up?, February, 131 

How Great Assistants Get That Way, January, 93 
Looking For The Aide You’ll Love, December, 29 

Shake Hands With Four-Handed Optometry, August, 29 
Shake Hands With Your Right Arm!, November, 35 


ASSOCIATE PRACTICE 
Ready-Made Market For Your Practice, July, 41 
Shifting Patients In Associate Practice, May, 51 


CONTACT LENSES 

Answering Those Contact Lens Advertisements, April, 75 

Contact Lens Advertising: Meeting the Monster Head-On, 
October, 65 

The Contact Lens Rx: Release It Or Not?, January, 125 

The Grim Truth About Contact Lens Fees, September, 29 

How To Double Your Contact Lens Practice, April, 57 

Lens Implants: The State Of The Art, February, 61 

Update On Care Products, April, 45 

Update On Fitting Techniques, April, 37 

Update On Materials, April, 27 


DEMONSTRATE 
Inside-Out Flexible Contact Lens, April, 71 


DISPENSING 

Advising Patients Of Their Options, July, 49 

Check Your Checking Technique, March, 139 

Competitive Dispensing: Rx For Survival In Optometry, 
May, 31 

Cracking Up Over Lens Warranties?, December, 41 

Dime-Store Eyewear: New Look To An Old Problem, May, 59 

Dispense With Dispensing?, May, 71 

How To Beat The Clock!, October, 113 

How To Handle The Breakage Problem, March, 123 

Sighting In On Sports, June, 86 

Starting Out And Surviving In Optometry Today, June, 121 


DOUBLE LIFE OF ESTATE PLANNING 
Cleve E. Armstrong, O.D., October, 89 
Jason Boe, O.D., February, 121 

Marvin Goldberg, O.D., July, 99 
Samuel Goldenberg, O.D., June, 163 
Rollan J. Gongwer, O.D., January, 85 
William R. Jackson, Jr.,O.D., May, 83 
Burton M. Louis, O.D., December, 57 
Sheldon Marshall, O.D., November, 67 
Bruce Rheinhart, O.D., April, 79 
Robert Sachs, O.D., September, 81 
Arnold Sherman, O.D., March, 91 


ESTATE PLANNING 
Yes, You Can Take It With You, January, 47 
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FEES 

Are You A ‘Markup Masquerader’?, November, 101 

The Grim Truth About Contact Lens Fees, September, 29 
How To Handle The Breakage Problem, March, 123 
Medicare: Help Needed, August, 141 


FINANCIAL 

A Buyer’s Guide to Money, October, 53 

Cashing In On Those Stock Losses, December, 65 

The Cheapest Cash Money Can Buy, December, 77 
Down With High Overhead?, December, 71 

For Real Profits, Try Real Estate, February, 151 

Glitter Of Gold, July, 73 

Heady Earnings From Your Ready Assets, September, 87 
Hire Your Own Kid?, March, 131 

How Uncle Sam Can Cut Your Payroll Costs, March, 121 
Ins And Outs Of Bankruptcy, May, 93 

Make Way For The In-Office Computer!, March, 55 
Making The Most Of Your Money, March, 73 

New Way To Cut Payroll Costs, April, 91 

Reading An Annual Report For Fun And Profit, April, 101 
Ready-Made Market For Your Practice, July, 41 

Secrets Of Successful Business Planning, February, 83 
‘Stamping’ Out Profits, September, 125 

Starting Out And Surviving In Optometry Today, June, 121 
Take A Fling In A New Stock Issue?, May, 101 

Take A Flyer In A Commodity Fund?, March, 111 

Tax Savings From Real Estate, April, 111 

Ten Little Ways To Make Big Money, November, 55 

Ten Steps To Better Collections, March, 103 

Your Best Investment Is You!, November, 43 


FRAME FASHION 
Rx For Sports, June, 55 
Sighting In On Sports, June, 86 


INSURANCE 

The Cheapest Cash Money Can Buy, December, 77 
Don’t Drop That Life Insurance Policy!, July, 89 
Should You Own Your Life Insurance?, February, 145 
Yes, You Can Take It With You, January, 47 


INVESTMENTS 
For Real Profits, Try Real Estate, February, 151 


LENSES 

Blended Bifocals, December, 107 

Check Your Checking Technique, March, 139 

Do We ‘Eat’ Through Our Eyes?, October, 77 

Lens Implants: The State Of The Art, February, 61 
New A.N.S.1. Rule And What It Means, February, 103 
Progressive Lenses, November, 133 

Rx For Sports, June, 55 

Sighting In On Sports, June, 86 

The Sola E-line, October, 147 


LEGAL 

Biting The Hand That Thieves You, October, 103 

The Contact Lens Rx: Release It Or Not?, January, 125 

Eyeglasses II: F.T.C.’s Latest Probe, October, 31 

F.T.C. Probes Pearle Vision Centers, March, 43 

Inside Corporate Optometry — And Out Again, September, 
35 

Medicare: Help Needed, August, 141 

New A.N.S.1. Rule And What It Means, February, 103 


OFFICE 
Answering Your Telephone Needs, November, 83 





Biting The Hand That Thieves You, October, 103 
Cutting Your Records Down To Size, March, 85 

Getting By With A Little Help From Our Friends, July, 57 
How To Handle the Telphone Solocitor, December, 49 
How Uncle Sam Can Cut Your Payroll Costs, March, 121 
Information Please!, February, 113 

Ins And Outs Of Bankruptcy, May, 93 

The Logia: Waiting Room Deluxe, August, 147 

Make Way For The In-Office Computer!, March, 55 
New Way To Cut Payroll Costs, April, 91 

An Office Sharing Plan that Works, September, 61 

A ‘Picture Perfect’ Examining Room, September, 55 
Starting Out And Surviving In Optometry Today, June, 121 
Ten Little Ways To Make Big Money, November, 55 

Ten Steps To Better Collections, March, 103 

When Your Wife Lends A ‘Helping’ Hand, August, 43 


OPTIFAIR 

More About OptiFair ’79, February, 95 

OptiFair ’79: An International Extravaganza, January, 29 
OptiFair West, July, 33 

OptiFair West: Case That Spectacle, August, 57 

Who’s Who At OptiFair, August, 67 


PARTNERSHIP PRACTICE 
Can This Partnership Be Saved?, February, 75 
The Perils Of Partnership, January, 23 


PATIENT RELATIONS 

Audiovisual Instruction: A Touch of Class, September, 45 

Cosmetic Eyelid Surgery: Expanding The O.D.’s Role, 
November, 75 

Cracking Up Over Lens Warranties?, December, 41 

The Deaf Patient: Listen & Learn, January, 103 

First Aid Comes First, September, 101 

Holistic Optometry: What It’s All About, October, 43 

How To Handle The Breakage Problem, March, 123 

Patients Say The Darnedest Things, August, 33 

Special Strokes For Older Folks, August, 33 

To Drop Or Not To Drop?, July, 65 

When The Patient Forgets to Remember, September, 67 


PERSONAL DEVELOPMENT 
How To Be A Better You, November, 91 


PERSONNEL RELATIONS 
Hire Your Own Kid?, March, 131 
Looking For The Aide You'll Love, December, 29 


PRACTICE MANAGEMENT 

Advising Patients Of Their Options, July, 49 

Answering Your Telephone Needs, November, 83 

Atlas: Patient Communication Key, August, 139 

Audiovisual Instruction: A Touch of Class, September, 45 

Baby Yourself In The Office, April, 121 

The Cheapest Cash Money Can Buy, December, 77 

Competitive Dispensing: Rx For Survival In Optometry, 
May, 31 

The Contact Lens Rx: Release It Or Not?, January, 125 

Cosmetic Eyelid Surgery: Expanding The O.D.’s Role, 
November, 75 

Cutting Your Records Down To Size, March, 85 

The Deaf Patient: Listen & Learn, January, 103 

Dime-Store Eyewear: New Look To An Old Problem, May, 59 

Dispense With Dispensing?, May, 71 

Down With High Overhead?, December, 71 


‘Drop’ Treatment for Hysterical Amblyopia, September, 113 

Eyeglasses II: F.T.C.’s Latest Probe, October, 31 

Getting By With A Little Help From Our Friends, July, 57 

The Grim Truth About Contact Lens Fees, September, 29 

Holistic Optometry: What It’s All About, October, 43 

How To Beat The Clock!, October, 113 

How To Double Your Contact Lens Practice, April, 57 

How To Handle the Telephone Solicitor, December, 49 

How Uncle Sam Can Cut Your Payroll Costs, March, 121 

Information Please!, February, 113 

Inside Corporate Optometry — and Out Again, September, 
35 

Make Way For The In-Office Computer!, March, 55 

Marketing In Optometry: The Five Faces Of Promotion, 
September, 75 

Marketing In Optometry: The “Four P’s’”, August, 119 

O.D. To O.D. Referrals: Making A Good Connection, 
November, 22 

An Office Sharing Plan that Works, September, 61 

Patients Say The Darnedest Things, August, 129 

Secrets Of Successful Business Planning, February, 83 

Shake Hands With Four-Handed Optometry, August, 29 

Shake Hands With Your Right Arm!, November, 35 

Shifting Patients In Associate Practice, May, 51 

Special Strokes For Older Folks, August, 33 

Starting Out And Surviving In Optometry Today, June, 121 

Ten Steps To Better Collections, March, 103 

Those Newly Minted O.D.s: See How They Shine, October, 
21 

To Drop Or Not To Drop?, july, 65 


Vision Lodge #2020: Service In Sight, February, 141 
What Is Your BVI-Q?, August, 111 

When The Patient Forgets to Remember, September, 67 
When Your Wife Lends A ‘Helping’ Hand, August, 43 


PRODUCT COMMENTARY 
Blended Bifocals, December, 107 
Progressive Lenses, November, 133 
The Sola E-line, October, 147 


PROMOTION 

Marketing In Optometry?, July, 25 

Marketing In Optometry: The “Four P’s”, August, 119 

Marketing In Optometry: The Five Faces Of Promotion, 
September, 75 

Testing Eyes Via TV, March, 35 


SPORTS VISION 

The Eyes Lead The Body, June, 73 
Optometry’s Role In Sports, June, 35 
Rx For Sports, June, 55 

Sighting In On Sports, June, 86 


TAXES 

The New Income Tax Law: Some Wishes Came True, Some 
Didn’t, February, 53 

New Way To Cut Payroll Costs, April, 91 

Tax Savings From Real Estate, April, 111 


THIRD PARTY PROGRAMS 
Are You A Markup ‘Masquerader’?, November, 101 
Philadelphia Story, April, 131 


TRAVEL & EDUCATION 

Mini-Meetings for Maxi-Benefits, September, 117 
Optometry Goes To Anaheim, May, 41 

ORA: An Acronym To Remember, January, 115 
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